We Do Things a Little Differently
Bank Better with Us

Business Banking
for the way you do business.

Our hands-on approach
helps your business succeed.

Discovery’s business banking services are designed with one
thing in mind — helping your business experience long-lasting
growth. Discovery partners with you to maximize the earning
potential of your business and can serve as a valuable and vital
extension of your business. Discover how credit union business

banking can help you today.

Flexible Financial Options — Local Decision-Making

Lines of Credit | Credit Cards | Working Capital Term Loans
Commercial Mortgage & Construction Loans
Equipment Financing | Remote Deposit Capture
Checking | Savings | Money Market

To learn how Discovery can make your business prosper, stop by and
visit us or call the credit union at 610.372.8010 or 800.563.9383.
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FEDERAL CREDIT UNION

2744 Century Blvd., Wyomissing | 610.372.8010 | discoveryfcu.org

LET'S GET TOGETHER — MAYBE?

By Rosemary Keane, Communications
Director, Schuylkill River Greenways

Non-profits depend on in-person
events to reach donors, extend the reach
of their mission, and attain a level of
respect and recognition in their
communities. While most events have
been cancelled or transitioned to remote
or hybrid over the last two years, getting
together in person is back.

But it’s not the same. Organizations
cannot just pick up where they left off.
Here are some ways to make your back-
to-in-person event a success:

e Make it worth their time (and
money): People have realigned priorities
post-Covid. They are working remotely,
working hybrid, or just enjoying more
autonomy and flexibility in their work
life. They expect the same in their free
time. After two years of “showing up” in
Ppajamas, many people need coaxing back
to in person events-so make them attrac-
tive and exciting.

* Make it safe: While in-person events
are generally considered safe since
vaccines and boosters, it’s important to be
mindful that some of your attendees may
feel differently. Offering low-contact
food options, requiring vaccinations, and
allowing for social distancing are all good

ways to show that you are concerned for
the health of your audience.

® Make it affordable. Companies and
people have tightened their belts and
budgets in the last two years. Once it
became obvious that travel, events, and
conferences weren’t a necessity, budgets
for those items were slashed. A $250 a
head gala might need to become a $75
cookout to ease attendees back to events.

* Make time to mingle: Networking
has been a casualty of Covid and in
person events can bring it back. While
getting back to small talk may feel
awkward, having downtime between
planned events can create an organic
space for your attendees to have conver-
sations and make connections, something
that was nearly impossible to do while
logging off their fourth Zoom meeting of
the day.

The landscape of events has changed
since 2020, but the need for connection
and meaning has stayed the same. As we
all learn to reinvent and reevaluate the
way we gather, keeping focused on the
mission of our organizations and the
needs of our communities will be the key
to success.

For additional information, please call 484.945.0200
and visit www.schuylkillriver.org.
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GARAGE DOOR

“The Service Specialists” Since 1970

- Residential » Commercial @ Industrial

* Professional Installation * Free Estimates * New & Replacement Doors

* We Service All Major Brands * Custom Reframing * Steel Insulated Doors
* Radio Controls * Fiberglass * Aluminum « Rolling Steel Doors

* Fire Doors * Rolling Grilles » Electric Operators
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Most Of Our Business Comes From Referrals...

We Are That Good!
610-367-6211 « www.prokeystone.net
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