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2023 BRAND STRATEGY:
SETTING YOURSELF UP
FOR SUCCESS

IMIARKETING
Tips

By Michael lanniello,
Communications
Coordinator,
beMarketing

Whether you are still easing into 2023 or
hit the ground running in early January,
it's always a good time to pause and make
sure you are doing everything you can to
maximize your business’s revenue this
year. Whether your business is in the
growth phase, maturity state, in recovery,
or you are just getting started, there are
always new marketing trends and strate-
gies to help you achieve your goals.

Increase Video and Livestreaming
Usage: Each year, investing in video
content becomes more and more benefi-
cial. Instagram, TikTok, and YouTube rank
as the top three social media platforms
marketers are investing in this year.

Return to In-Person Events: Businesses
should return to in-person events where
they can connect with their customers
face-to-face and build brand awareness.
From hosting pop-up shops to attending

trade shows and conferences, getting back
out allows you to engage and network
with your audience and others in your
industry.

Podcasting: Create original content
and engage with listeners directly, using
your platform to entertain, build brand
awareness, inform about your expertise,
and establish yourself in your industry.

Interactive Marketing: Incorporating
interactive marketing elements into your
strategies such as quizzes, polls, and
games will help capture and retain the
attention of your audience and enhance
your click rates.

Inclusive Marketing: Incorporating
inclusive marketing strategies allows
brands to better connect with audiences
across a wide range of cultures,
languages, and backgrounds.

Set Yourself up for Success
With beMarketing
If you are looking to take your market-
ing efforts to the next level, contact
beMarketing at 484.261.1149 today to
learn more about how we can help you.
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Call 484-497-0795 or visit beMarketing.com to learn more!
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