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You're Losing Hours Every Week

Not because you're lazy — because you’re doing
everything yourself. Answering the same questions.
Following up late. Missing leads while you sleep.

The Al Sprint changes that. In 45 minutes,
you'll walk away with:

+ A map of where your time is leaking

« A live assistant that handles repeat questions

« 3 custom Al prompts built for your business

« A 7-day plan to get your hours - and your peace - back

Deb Spence
deb@debspence.com
fiercepreneur.com/application

If this session doesn’t free your
time or sharpen your process,
you still keep the plan and tools!
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MAXIMIZE YOUR
RETURNS WITH A
REAL ESTATE
AUCTION

AUCTION COMPANIES As.the reallestate market

continues to evolve—
auctioning your property is
one of the most effective
ways to achieve the
highest possible return.

Auctions create competitive
bidding environments that
drive value and accelerate
the selling process,
eliminating the uncertainty
jerauctions. of waiting months for a
(. 2153466782 traditional sale.

FREE

CONSULTATION com

VINTAGE KNOLL FURNITURE, COINS & ARTWORK
ESTATE AUCTION - POTTSTOWN, PA

Online bidding closes Saturday February 7th at 3:00pm

THREE FIERCE Al TIPS ROOTED
IN LOVE THIS FEBRUARY

By Deborah Ann Spence,
Fiercepreneur

February is more than
roses and heart emojis.
It's a reminder that love
— real, messy, uncondi-
tional love — is what

2 drives everything worth
building. You love your business. You
love your people. And if we're honest,
some days you're just trying to love the
process again.

This month, I want you to get back to
the reason you started — not to grind
harder, but to lead with more heart,
more focus, and more peace.

1. Love Your Business
Enough to Simplify It
If your business feels heavy, it's not a
sign you're failing — it's a sign you're
over-carrying. You've built systems,
projects, and habits that once worked ...
but now, they're just clutter.

Use Al to help you strip it down to
what matters: your clients, your mission,
your growth. Let it sort your inbox,
summarize your reports, and organize
your tasks. Let the tools do the work so
you can reconnect to your why.

Fierce Truth: Loving your business
means protecting it from burnout —
especially yours.

2. Love Your Clients Loudly

Behind every invoice, there’s a person
who chose you. Show them love — not
with discounts, but with attention. Use
Al to track their milestones, birthdays,
and big wins. Send real, thoughtful
messages that remind them they matter.

You can automate the reminder, but
never automate the heart. Because people
remember how you made them feel long
after they forget what you sold them.

Fierce Truth: Gratitude is the strongest
marketing strategy you'll ever use.
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Insanely Clean Carpets®

J/ Stays Cleaner, Longer
/ No Soaps, No Shampoos
./ No Residue®

/ Carpets Dry Faster

UPHOLSTERY

3. Love Yourself

Enough to Let Go

Here's the hardest truth — sometimes,
the thing holding your business back
is you. The constant fixing, the overthink-
ing, the fear of releasing control. This
month, use Al to take the small, repeat-
able tasks off your plate. Let it draft the
emails, schedule the follow-ups, prep the
posts. Stop being the entire machine and
become the visionary again. Let go so
you can grow.

Fierce Truth: Rest is not quitting. It’s
trusting that what you built can run
while you breathe.

Final Thought
This February, don’t chase love — be
it. In your business, in your leadership, in
your community. Lead with love,
automate with wisdom, and build from
peace instead of panic.
Because when love is the foundation,
success isn't forced — it flows.

QA\ Lead fierce. Love louder.
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