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Grow the business you've been quietly bl

YOUR TRI-COUNTY

HANDYMAN

Renovations, Repairs & Handywork...
Done Right.

— Basement & Bathroom Renovations

— Deck Installation & Replacement

Small Commercial Office Fit-Outs
Joe Scotese, Owner

— Ceiling Fan Installation & Light Repai
efling Fan fon '9 pairs 23+ Years of Experience,

— General Handyman Jobs

5VS &R CONTRACTING  Pons: 10 207-841

Built on Experience. Backed by Trust. SVS cont racti ng.com

Fully Licensed & Insured in PA

+

Fiercepreneurs
BUSINESS ACCELERATOR

You're Losing Hours Every Week

Not because you're lazy — because you’re doing
everything yourself. Answering the same questions.
Following up late. Missing leads while you sleep.

The Al Sprint changes that. In 45 minutes,
you'll walk away with:

+ A map of where your time is leaking
« A live assistant that handles repeat questions
« 3 custom Al prompts built for your business

« A 7-day plan to get your hours - and your peace - back

Deb Spence
deb@debspence.com
fiercepreneur.com/application

If this session doesn’t free your
time or sharpen your process,
you still keep the plan and tools!
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THREE FIERCE Al TIPS
TO SPRING FORWARD
THIS MARCH

By Deborah Ann Spence,
Fiercepreneur

March is that quiet turn-
ing point — winter finally
breaks, and everything
that looked dead starts
waking up. And if you're
paying attention, that

"

same thing is happening in you, too. You've
spent months planning, cleaning, and set-
ting up systems. Now it’s time to move.
March is about planting bold seeds, taking
smart risks, and trusting that growth
always follows action.

Let’s talk about how to use Al to grow
your business — with clarity, confidence,
and heart.

1. Refresh Your Message,
Not Just Your Marketing

If your content sounds the same as it did
last year, people stop listening. Use Al to
help you rework your message — not by
chasing trends, but by sharpening your
truth. Ask it to analyze your top-perform-
ing posts, emails, and videos. Find the pat-
terns: what tone got the most response,
what words connected, what offers con-
verted. Then rewrite your brand story
around impact, not imitation. People want
authenticity, not perfection.

Fierce Truth: The strongest marketing
comes from healed confidence, not forced
strategy.

2. Use Al to Multiply Your Reach —
Without Losing Your Voice

You've already built the message — now
make sure it travels. Use Al tools to repur-
pose your content across platforms:

¢ Turn one blog into five short posts.
¢ Converta podcast clip into a captioned reel.

e Use transcription Al to pull quotes that
sound like you.

Consistency doesn’t have to be exhaust-
ing when you've got automation that car-
ries your voice forward.

Fierce Truth: Reach is nothing without
resonance — keep your heart in every post.

3. Spring Clean Your Sales Flow

Growth dies in clutter. If you're still
manually following up, chasing leads, or
forgetting who booked last, it's time for a
reset. Use Al to organize your CRM, tag
your leads, and track who's ready for a call.
Automate the small steps that drain your
creative energy — so you can focus on
what actually drives results: conversation,
relationships, and clarity.

Fierce Truth: You can’t grow what you
don't track. Clean your flow, then watch
your numbers rise.

Final Thought

March is your fresh start — not because
the calendar says so, but because you've
earned it. All the lessons, all the cleanup, all
the quiet rebuilding? That was your prepa-
ration season. Now it’s time to rise, plant,
and grow again — fiercely.

This is your spring.

: Lead with heart. Build with fire.
Grow with purpose.
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